
Getting Clear-What is Important to YOU?
 
Name:__________________________________Email:_______________________________________

ID#____________________RSVP deadline:______________________________ 
 
Sponsor______________________________________ Ph#__________________________________

RVP__________________________________Ph#__________________________________________

NVP__________________________________email_________________________________________
 
 
Getting to Know you...
Tell me about your Dreams, Desires and Discontents- What would you like to see changed?

_____________________________________________________________________________________ 

_____________________________________________________________________________________

_____________________________________________________________________________________  

(Review income streams and management levels)
What income level do you desire?   (Right Now, As soon as Possible, & Eventual Goal)

_____________________________________________________________________________

_________________________________________________________________________

_________________________________________________________________________ 

Make a Plan. 

Dates for your first two presentations:  _____________________   ___________________   
(Suggested Goal for each:  RV: $500 / Sponsor: 2+ /  Bookings: 2+) 

8 Presentation Dates blocked in calendar for this month ____

Monthly Team Meeting Date ____________  Location _________________________________________

Team Calls:  When?________________Ph#__________________________________________________

Qualifying for District Manager (2500) in the month of ______________ Finishing DM in _____________

Area Manager by _________________________  RVP by ______________________________________ 

What w!ld y! do if y! KNEW y! c!ld not fail?



Outline for Writing your Compelling Arbonne Story

• Begin by briefly introducing yourself. Name, status, employment etc.

• Share how you were introduced to Arbonne. Who, Where

• Share what you initially thought of Arbonne.  Fears, excuses, inspiration

• Share what changed that made you decide to do Arbonne. Othersʼ success stories, 
realizations, facts, etc.

• Share what youʼre excited to do with your business and what youʼve already 
accomplished.

• Close with a transition statement i.e. “ So ladies, I am so excited to share these great 
products and business opportunity with you and give you a pampering night of spa 
treatments. “

Examples:
“Hi Ladies, My name is Tara. Iʼm an accounting student at IPFW. I was introduced to 
Arbonne through a spa event like this one, and I was immediately impressed with the 
product and company. However, as I considered whether this business might be a good 
fit for me, I was really nervous about the idea of getting up in front of people and talking. 
I was also afraid of what other people would think of me and definitely didnʼt want to 
come across as a “pushy” salesperson. I wasnʼt sure if I had what it took to be a 
successful, but my sponsor encouraged me. And I read stories of people from many 
walks of life who overcame fears, followed Arbonneʼs business plan and became 
successful. I realized that if I did what they were doing, I could become successful too. 
One of my goals with this business is to pay for my schooling, because I donʼt want to 
have debt when I graduate. I see how I can do that with this business and thatʼs partly 
why I am excited to be here with you.”

Your Story (sometimes referred to as your “I” story, your “why”----3 minutes or less)
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________
______________________________________________________________________

What w!ld y! do if y! KNEW y! c!ld not fail?


